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 state planning encompasses more than simply saving money and  

 minimizing taxes. The process of planning your estate also raises some 

difficult emotional and personal issues. It forces you to contemplate your 

own mortality; you are trying to plan for a time when you won’t be around 

to make decisions. Others, particularly those you love, will be affected by 

the plans you make now and will be required to exercise their own judg-

ment once you are gone. For many people, the most difficult step in the 

estate planning process is deciding who gets what and when.

To whom you leave your money and property is a personal decision. Most 

people naturally think of planning for their spouse, children, and relatives 

first. After the family is provided for, perhaps a favorite charity, such as an 

alma mater or research foundation, might be included as a beneficiary.

The best approach for you will depend upon your family, the size of your 

estate, and your personal wishes. Here are some guidelines to consider:

Talk to your children. When your children are mature enough to discuss 

financial matters, let them know the general size of your anticipated estate, 

and talk over your plans with them. If they are old enough, give them the 

 he concept of the “traditional” American family is continually  

 changing. The dual income family—with husband and wife each  

maintaining separate careers and contributing to the financial success of  

the household—has now become commonplace.

The economic challenges and opportunities of this century may require 

two incomes to meet overall family expenses. Many families ask themselves, 

“How will we be able to plan for our retirement, pay for our children’s edu-

cation, and perhaps help our aging parents deal with some of their financial 

burdens?” These concerns may be especially pressing given today’s high cost 

of living and the current economic climate. 
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 state planning encompasses more than simply saving money and  
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estate, and your personal wishes. Here are some guidelines to consider:
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financial matters, let them know the general size of your anticipated estate, 

and talk over your plans with them. If they are old enough, give them the 

 he concept of the “traditional” American family is continually  

 changing. The dual income family—with husband and wife each  

maintaining separate careers and contributing to the financial success of  

the household—has now become commonplace.

The economic challenges and opportunities of this century may require 

two incomes to meet overall family expenses. Many families ask themselves, 

“How will we be able to plan for our retirement, pay for our children’s edu-

cation, and perhaps help our aging parents deal with some of their financial 
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